3a4emM HYXXeH meHeaXep NPoAYKTa
NPU XXNBOM NPOEKTUPOBLLUKE
nHtepdencos?

http://beskov.ru
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YTo 33 NpoAyKT?

* [lporpamma, Beb-cepBuc Nau
MHPOPMALIMOHHAA CUCTEMA,

* NONb30BATE/IN UAN NOKYNaTe/ I KOTOPOW
He addMAnUPOBaHbI APYr C APYrom
(MmeroT He3aBUCUMMbIE BHOAXKETDI)



Mudbl ynpaBaeHna npoayKTamm

1. A npuayman naero NpoayKkTa —
3HA4YUT, A4 ero meHegxep!

2. MeHeaxep nNpoAyKTa = MeHeaKep NPoeKTa

3. KoHuenuma nHtepdenca npoayKra =
KOHUEeNnumMA npoayKTa



MI: OTBeTcCTBEHHOCTb

ycnex npoAyKTa Ha pbliHKe

1. Ona kKommepuecKux NpoayKTOB:
— J[lonAa pblHKa
— Ob6BbEm npoaax
—  J1oXOA4HOCTb Ha K/INEeHTa

2. na HEKOMMepPYECKUX NPOAYKTOB:
— KonunuyecTtsBo nonb3oBaTtenen
— JloAanbHOCTb NONb30BaTENEN
— Ob6BbEM gonpoaak KoOMMepPYECKMX NPOAYKTOB B NOpTHoano



PNOUHW NpE

M: 3aaaun

N3yyeHne/noHMMaHne/MOHUTOPUHT PbIHKa

. PopmuposaHue KoHuenuuu, busHec-mogenu u

poyamana, ynpasaeHue broaxxeTom

. MpoBepKa (Banangauma) naen
. Pa3paboTka TpeboBaHUM

PaboTa c napTHEpPamm / nocTaBLMKaMM
OpraHu3auma n nHterpauma pabot (nporpammeoi)

. KommyHuMKauua KoHuenumm 1 nUsmeHeHui

[lopgaepXKa npoaaX u
npeacTtaBsieHne NPOAYKTA HA PbiHKe



STRATEGIC

Pragmatic
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Process Acqulsmon
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Jser Program
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Process
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Dashboard
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CmeXxHble aktusHoctu MI u MU

1. U3yyeHne nHtepdenca KOHKYpPEeHToB
2. PopmmpoBaHue npodunen nonb3oBaTenemn

. PaspaboTKa 1 npoBepKa No/ib30BaTENbCKUX
cueHapueB

. AHann3 noBegeHnA 1 OT3blBOB
nonb3osareneu



KoHuenuua npoaykra VS nurepdpenca

1. Ayautopwms:
MokynaTtenu /
[lonb3oBaTenu

2. Pewaembie npobnembl

3. Kntoyesble cBOUCTBA
npPoAYKTa AN1A
[ToKynatena v
[lonb3oBaTenA

4. Mo3nunoHuposaHue /
OTAnymne oT KOHKYPEHTOB

Mopaenb nonb3oBaTens

KOHTEKCTHble cueHapum

KatouveBble
nHTepdeunucHble
peleHuns:
1. MeTtadopa nHtepdemca
2. CTpyKTypa makKeTa
3. CrtpoutenbHblie 610KH
4. TwunoBble AeNCTBUSA
5. TpuHUMNbI HaBUTaLU MK



BbiBOAbI

1. MeHepXep npoayKTa — npeanpuHMUMaTeENb
2. MpOEeKTNPOBLUUK MHTEPPENCA — UHIKEHEP

3. Y meHeaKepa npoayKTa B KOHKYPEHTHOM
cpene paboTbl — BbllLE KPbILLN

4. MOXXHO CTaTb MeHedXepoMmM NPOoAYKTa, HO
ANA 3TOro CKopee BCero NpUAEeTcAa OTKasaTbCA
OT NPOEKTUPOBAHUA UHTEPPENCOB



3arpy3ka meHeaXepa npoAyKTa

e 78% meHeaXepoB NPoAyKTOB paboTatoT No
BbIXOAHbIM, B cpeaHem 6 YacoB

* B cpeagHem meHeAaep NPOAYKTa OTBeYaeT 33
3,3 NPOAYKTa

NCTOYHUK:

http://www.slideshare.net/swpm/product-management-survey-2009
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Kypa cmoTtpeTtb ganblue

CaunTsl:

* Software Product Management Russia: http://
SWPM.ru

* Pragmatic Marketing: http://
www.pragmaticmarketing.com/

Jlutepatypa:
* http://bagcheck.com/bag/0377
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